
Technetronic Solutions, Inc. announces the creation of Advisory 
Board and the hiring of a Vice President of Business Development 
 
Denver, CO. - April 15, 2008 - Technetronic Solutions, Inc. (TSI) has appointed two new members to its 
advisory board. Kyle T. Nelson and Mitchell Ashley bring 35 plus years of industry thought leadership and 
strategy to a company that provides leading information technology solutions. 
 
Mr. Nelson is a proven leader in developing and managing professional services organizations. Mr. 
Nelson has been responsible for operations, including sales, delivery, personnel, marketing and P&L 
management for a number of industry leading companies, including CIBER Inc., Compuware Corporation, 
Everest Consulting Group, and RSA Companies. Mr. Nelson is currently the Global Director of Consulting 
Services for Quantum. 
 
Mr. Ashley is a successful entrepreneur, visionary CTO, and product strategist in networking, security, 
virtualization, and online application development. Prior to founding and leading Converging Network, 
LLC, Mr. Ashley was CTO and General Manager of StillSecure, was a co-founder of BoldTech Systems, 
and held a leadership role for Jato Communications. 
 
"We are very pleased to welcome both Kyle and Mitchell to our Board", said Dawn M. Lutz, President, 
Technetronic Solutions, Inc. "The business and industry experience that these two gentlemen bring to the 
table will be invaluable in our continued growth and success." 
 
In addition, Technetronic Solutions has hired Eric Braesch as Vice President of Business Development. In 
his role, Mr. Braesch will provide executive leadership in the development and positioning of 
Technetronic's solution capabilities and offerings. He will be responsible for identifying new opportunities 
and establishing client relationships to grow Technetronic's business. 
 
Mr. Braesch brings more than 13 years of sales leadership experience in the information technology 
industry. Prior to joining Technetronic Solutions, Mr. Braesch held leadership and business development 
positions with CIBER, Inc., PeopleSoft, The Implementation Partners (TIP) and RSA Companies. 
 
"Eric brings depth and breadth to Technetronic's business development operations. His knowledge of the 
services industry and the Denver market will be a great asset to our team," said Dawn Lutz. "Eric knows 
how to leverage our capabilities and many client successes in expanding both customer and partner 
relationships."  
 
"I am delighted to be joining an exciting and growing company such as Technetronic Solutions, where my 
background and experience can contribute to the company's further expansion of providing leading edge 
Microsoft solutions," said Braesch. "I look forward to helping make TSI the premier provider of technology 
solutions in the Denver marketplace." 
 


